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Core team
• Peter Elliott, CEO
• Ian Bulley – Geology & Geophysics

• Madeleine Slatford – Intl BD, G&G

• Tobias Tonsing

• Peter Browning-Stamp

• Jon Ford – Intl BD, G&G

• Lauren Bond – G&G

• GIS team, geology, IT
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PVE Consulting Overview

London office (Central London)

Houston (San Felipe)

Cape Town

Data Rooms

Physical Data Room

Virtual Data Room



PDSL

Data room, promotion 
and marketing for 

Petroleum Directorate 
Sierra Leone
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Current and Recent Mandates

Milton Capital

Advisory, Business 
Development and 

new ventures 
mandates

Ministry DRC

Bid Round promotion, 
Roadshow and data 

rooms for D. Rep 
Congo Ministry

Global Petroleum

Namibia Farm-out and 
data room 

management

FA Oil

Prospectivity Study 
Data Room

Sierra Leone

Zambezi Expln

Namibia Orange Basin

Farm-out and data 
room management



Technical Studies

• Geology
• Geophysics
• Basin Modelling
• Structural Geology
• Petrophysics
• Petroleum Geology and Prospectivity Studies
• Prospects, volumes and risking
• AVA, AVO and QI
• Reservoir Modelling
• Field development planning



Commercial Support

• Asset management
• Exploration Campaign management
• Government, Compliance and Reporting
• Commercial studies
• Economic modelling
• Petroleum Agreements and Concessions
• Production Sharing Agreements and Contracts
• Commercial, legal and financial advisory
• Investor Relations
• Development and Production planning
• ESG
• Financing, markets and fundraising



PVE Experience

• Experience -from 10 to 50 years experience per person in 
the oil and gas industry

• The team members have an understanding of exploration 
and development principles, garnered from several 
countries and jurisdictions

• Major oil company experience, from exploration through 
to development

• Major service company experience
• Start-up and growth in many small E&P companies over 3 

decades



Training

• Training
• Advisory
• Skills transfer
• Local content
• Technical skills
• Software training
• Digital skills and data management
• Oil, gas and energy prospecting



Bid Rounds

Sierra Leone DRC



Sierra Leone

Entire 2D / 3D data room on behalf of PDSL
2025 Comprehensive Sierra Leone 
prospectivity study with over 80 leads 
and prospects mapped on 2D and 3D



Farm Out Campaigns – W Africa



Guinea Bissau



NVentures Business Intelligence

– Scouting
• NVentures international scouting
• E&P activity
• Active data rooms
• Wells to watch / farm-in wells
• Bid rounds and open acreage
• Off-market asset screening

• Over 600 Wells to Watch
• Over 1000 Active Data Rounds
• Over 2000 bid round blocks
• Over 100 farm out
• All drilling and deals activity



International Coverage 
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• Accurate, current and timely E&P intelligence for 6 different continental regions

• No breakdown into smaller sub-regions – cost saving, more value



Data Room Facilities

• Central London (Mayfair)
• Houston (San Felipe)
• Flexible data room catering – 2 to 20 ppl

Hardware

2x High end dual monitor workstations (geophysics)

PC Workstation

60” presentation screen

PVE wifi
Software

S&P Kingdom (x2)

MS Office

ESRI ArcGIS

VCR (Teams, Zoom, TeamViewer etc)

Virtual live access to workstations

Virtual Data Room (Citix Sharefile, Digify, Sharepoint)

Adobe acrobat DC

Access to DUG Insight, Petrel and Seisware optional

Team

Director and data room manager

G&G advisor, geophysicist (Ghana experience)

Data Room support staff

Technical and data management team (MSc 
qualified)

IT support

Building support staff (Regus)



Global Reach –Buyer Universe

• Scout meetings

– MMEA, NWES, CEEC, AFME, LACAS, Dubai, Singapore etc

• Conference and Exhibition

– AOW, AEW, EGYPES, MOC, AAPG, IMAGE, EAGE, 

GESGB, PETEX, BEOS, AGPCE, Africa Energy Summit, 

World Energies Summit, WECA, WAES, NAPE, OTC, 
GasTech, ADIPEC, MSGBC, IPA

• Regional E&P and investor groups

– CGEF, GESGB, PESA, SEAPEX, HGS, SAOGA, NAPE, 

SPE, LPS, CEEC

• Global Client Relationship Management (HubSpot)



Marketing Strategy

– Data Room Messaging
• Strong partner
• Proven oil
• Data quality
• Good fiscal terms
• Established E&P environment
• Rapid ROI

– Advertising and Marketing
• Targeted E&P firms
• Frontier players, commercially capable
• Direct promotion
• Scout group meetings, conferences and exhibitions

– Direct calls and company one to one meetings
– Follow up and bringing in new companies



LONDON

Peter ELLIOTT

Mobile. +44 (0)7971 073 198

peter.elliott@pveconsulting.co.uk
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PVE Consulting

17 Hanover Square
London
W1S 1BN

Contacts

www.PVEConsulting.co.uk 

LONDON

Lauren Bond

Mobile. +44 (0)7787 482 133

lauren.bond@pveconsulting.co.uk

mailto:peter.elliott@pveconsulting.co.uk
http://www.PVEConsulting.co.uk
mailto:peter.elliott@pveconsulting.co.uk
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